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Humble PDF Becomes Pricy 'Decor'
Why are customers happy to pay so much more for Printable
Wall Art? When it's still just a simple PDF. Here's why: Customers are
going to be printing out your PDF and hanging it on their walls for
everyone to see. Your simple PDF or JPEG becomes PERSONAL to the
customer.
This makes customers not notice the premium pricing. Your simple PDF
or JPEG is going to become a part of their lives. It's going to enhance
their environment, and therefore their life. It's going to make them
happy! This is what justifies the premium pricing.
Most bestselling Wall Art is usually extremely simple. It's either just
simple text on a plain background, basic drawings, or stock photos. Wall
Art does not have to be complicated, it just needs to be ON TARGET. It
needs to be something they want, something interesting to them,
something that makes them smile.
This is the secret to creating bestselling Wall Art. You can figure out
what customers want in a very simple way: Just ask yourself what you
would want. What makes me happy? What are my hobbies? What is my
life-long dream? What's on my Bucket List?
Now ask yourself: What Wall Art would I hang in my living room that
would inspire me? What Wall Art would I be proud to show my family
and friends? What Wall Art would represent who I am? What Wall Art
would put a smile on my face?
bookpumper.com

1

© 2021 Paul J Coleman

Once you start brainstorming this way, it's easy to make the jump to
figuring out what OTHER people want. It's the same exact principle.
Instead of focusing on you, just focus on them. You can also make this
easier by imagining what your real-life friends would want on their
walls.

Framed Art
Do NOT get involved with framing and shipping physical art! It's a ton of
work, and not worth your effort. I highly recommend you stick with
digital products so you can have a lot more free time.
If your customers want their Printable Wall Art framed, send them here:
https://www.mixbook.com/home-decor/canvas-prints
You will earn a commission on each customer you send:
https://www.mixbook.com/affiliates
How about a JPEG that sells for $40 dollars? Our first bestseller is
just ONE SIMPLE JPEG. Yes, a forty-one dollar JPEG! Her JPEG is
Printable Wall Art. And her store sales are at 8,309 and climbing.
The way she presents her product is brilliant. She shows you a whole
bunch of woodland animal Printables, and she asks you to pick 8 of
them. This achieves two things:
1 - The customers get to pick the exact eight Printables that they want.
This makes the Printables more personal. This increases the customer's
desire to buy.
2 - In a subtle way, she is showing customers that she has a ton of
other Printables that they can buy. This increases sales and repeat
sales.
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Woodland Animals Print Set
It's very simple to get images similar to hers. I wouldn't copy her
exactly, but I would make images in the same spirit that she did. You
don't have to add flowers to your woodland creatures, but you could
add little hearts. You could add butterflies, or even put rainbows over
their heads. This would also help make your Wall Art Printable unique.
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Forest Animals Set
You can easily add butterflies to your woodland creatures with a vector
image. Vector simply means you can re-size the butterflies to any size
you wish. You can hire a graphic artist on Fiverr to do it cheaply for you.

Flying Butterflies
bookpumper.com
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By the way, I wouldn't use the paint blotches at the bottom of the
image. I would delete that and just use the butterflies. The focus is the
woodland creatures. I would scale down the butterflies, and just put two
or three of them above the heads of each woodland creature.
When it comes to targeting High-Value Customers, less is more! We
don't want to overdo things. We want to produce wall art that is
genuine, clean, pure.
Our next bestseller is priced at $40.00 and the store has over
11,200 sales and climbing. This product is a BUNDLE of 36 printables,
but they are EXTREMELY SIMPLE. They are just quotes. There's no
artwork involved, no backgrounds. In fact, they are not even in color:

Office Wall Bundle
bookpumper.com
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These simple quotes are extremely on target. They are sharp,
witty, hilarious. This is both brilliant product creation, and brilliant
marketing. If you really know your audience, you can create exactly
what they desire. And if you really know your audience, you can target
them easily and positively connect with them.
Notice how crisp and business-like these Printables look. They look very
presentable, they look like they belong in a business environment. But
when you take a closer look, you realize that these are the exact
opposite of business-like. They are a CRITIQUE of what actually goes on
in a business.
This shows us that you don't need to create anything complicated to
have a bestseller. You just have to understand your audience. Once you
understand them, it's easy to give them exactly what they want. And
it's easy to catch their attention and connect with them.
Did you notice the black, reversed version? This is an extremely
simple way to fill up your bundle. It is just a reversed version of the
original. This takes 2 seconds to create, and it gives your customers
another option to match their interiors:

It's also very easy to offer your Printables in two or three different
colors. This is quick and simple to do, and it easily fills up your bundle.
It also gives the customers more options for their home or business.
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Let's look at another bestseller. This one is for the home, but they
are also just simple quotes on a basic background. Why is this selling so
incredibly well? Take a look and see if you can figure out why:

Here's why: These quotes are also perfectly targeted at the
intended audience! They are fun, respectful, disrespectful, reverent,
irreverent, and all meant in a good spirit. They take your mind off the
drudgery of preparing a meal, and make you laugh and feel lighthearted
instead.
You'll also notice that some of the quotes are humble and self-effacing.
This tends to get people to drop their shields, and warm up to you.
Cooking for people means you love them and you want them to be
healthy. These Printable quotes definitely have that spirit in mind.
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And she made sure that she created a BUNDLE. People absolutely love
bundles. They love getting more, they love have many choices within
one package, they love covering all bases.
Let me repeat: You don't need to make anything fancy, or artsy, or
complicated. You just need to be ON TARGET. You need to know your
audience, and you need to know what environment they are in. When
you know these two things, you can easily create exactly what they
want.
So, how are her sales? Her store sales are over 100,000 sales! Yes,
there's a whole bunch of success happening here. And she's selling this
bundle for $25.00 dollars:
Big Kitchen Bundle
Take a look at another bestseller. There's something very special
about these quotes. Something that helps us in more ways than one.
Check it out and see if you can spot it:

These quotes are copy and paste! You're probably not going to want
to change the wording when it comes to the Bible. You would simply
pick a translation, check the Public Domain rights, and then paste it into
your PDF.
bookpumper.com
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Of course, you'll want to pick a great, appropriate font. And you'll want
to have a great background for these quotes. Something subtle,
something inspiring. Something that makes your quotes stand out from
the crowd. But that's also a matter of copy and paste.
BUT, you can do so much more. How about adding a pack of Spiritual
Motivational Quotes? And maybe throw in a pack of quotes from Famous
Christians? You would now have a Bundle. You could call it your Bible
Quotes Spiritual Bundle.
And you could raise your price. Once you turn something into a
Bundle, people are willing to pay significantly more for it. She is selling
her Bundle for $18 dollars, but you could thicken your Bundle up and
sell it for $27 dollars.
Notice how strong her store sales are at over 18,000 sales. The demand
is certainly there. If you create a similar Bundle, but offer even more
inside, you could easily charge premium prices.
Bible Verses Printable Set
But what if you flip things around? What if you create a pack of
Funny Spiritual Quotes. You could fatten up your Bundle with some bible
quotes, and some motivational quotes. And then make sure to put a
premium price on the package. I think this would be a real crowd
pleaser, and help to make your bundle unique:
Dear Lord, Please don't let my husband be home when all my online
orders arrive
Beer is proof that God loves us and wants us to be happy
Maybe fear is God's way of saying: "Pay attention, this could be fun"
There are two sources of unhappiness in life: One is not getting what
you want and the other is getting it
It’s amazing how you can have the worst day ever, but still laugh at
yourself when you push a door that says pull
bookpumper.com
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This next one is pure genius. It's unique, it's personal, and it's selling
like crazy. Store sales are over 27,000 and counting. What's her secret?
How about letting the customer TELL YOU WHAT QUOTE THEY WANT?
Ask the customer the exact quote they want to see on their walls, and
you will make it happen for them. It doesn't get more personal than
this. And that's why customers are so attracted to it. Hanging
something on your wall is VERY PERSONAL.

Water Color Custom Quote
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Imagine the possibilities here. These could be your favorite quote from
a famous person, your own quote that you made up, or something your
dad or used to say. You could choose something funny that lightens
your day. Or a motivational goal that you are working on.
AND she is offering these quotes in WATERCOLOR. This makes the
quote much more presentable and seems to give the quote some extra
gravity. Now your favorite quote looks like a work of art hanging on your
wall. Brilliant.
She also gives you YOUR CHOICE OF COLOR. She has 40 colors for her
customers to choose from. And these are all watercolor colors. She is
making every effort to make her Printables PERSONAL. That's why this
product is a bestseller.
Did you notice she also gives her customers a choice of font? She is
giving them a choice of almost 50 fonts. This is even further
personalization. When people think something is uniquely theirs, they
love it more. And they are willing to pay a premium price for it.
But there's a problem. She's selling these too cheap! The demand is
obviously very strong. There's no reason to give something like this a
budget price. Without changing anything, she could easily charge $19
dollars for this and the customers wouldn't even notice.
It would be very easy to turn this into a Bundle. You could add a pack of
famous quotes, a pack of motivational quotes, a pack of spiritual
quotes. This would be very little work, because most of it would be copy
and paste.
And you could put a Premium Price on it. For a Custom Watercolor
Quote Bundle, I would price it at $27.00 dollars. You're giving people
exactly what they want, and a whole bunch more. And I honestly
believe that bundle would be worth $27 bucks!
Remember: Almost no sellers are offering Custom Quotes like this. You
have personalization on your side, the power of the bundle, and the
High-Value look and feel of the watercolor effect. This Bundle has a lot
of automatic built-in sales appeal.
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As you've seen, none of this is difficult. When it comes to creating
Printable Wall Art, you are usually dealing with simple text on a plain
background or just stock images. What really counts is BEING ON
TARGET with your intended audience.
But you also want to stand out from the crowd. This is where Bundles
come in. With a Bundle, you can give people exactly what they want
and even more. If another seller is offering something similar to yours,
customers will choose you because they're getting all those extras in
your bundle.
This strategy is what separates average sellers from bestsellers. Follow
these simple steps and you can easily raise your prices. Remember, you
work hard and you deserve to get paid well for your precious time!
Here's the strategy boiled down to its absolute basics:
1 - Know your customers
2 - Know their environment
3 - Always create BUNDLES
4 - Put a PREMIUM PRICE on it

Creating Your Printables
Printable Wall Art is just a simple PDF or JPEG. There's nothing
complicated about them at all. Most Printables are just a few simple
words on a plain background. If you want to create something more
complicated, I recommend you hire a graphic designer on Fiverr.
You can use an online photo editor for free. Once you start making
money from your Etsy shop, I recommend you get a monthly plan and
unlock more features. All three of these have a free plan:
https://www.canva.com
https://snappa.com
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https://www.picmonkey.com
Here's a great video on how to make Printables using Canva. This video
specifically talks about Etsy. You'll also notice how so many Printables
are extremely basic. You don't need to be an expert to do this. Check it
out:
How to Make Printables
Hiring a graphic designer on Fiverr is very simple and cheap. If you are
pressed for time, or you want to create a complicated design, Fiverr is
the way to go. Check how low the prices are:
Fiverr - Printables

Boost Your Printables!
We all should be making the effort to promote our Etsy shops. It's
important to get that initial momentum that will get you noticed. First
with free methods, then with paid methods. Free methods can be an
absolute goldmine, if you put the time in. I've seen amazing success
from people who simply used social media to promote their Etsy shop.
Pinterest is the king when it comes to promoting your Etsy shop.
Pinterest has tons of people interested in crafts. And people on Pinterest
are always pretty much in shopping mode! You could use just Pinterest
alone and end up with a very successful Etsy shop.
Get More Etsy Sales Using Pinterest
I LOVE Facebook groups! Please don't underestimate the power of
Facebook. Pretty much everyone uses Facebook. And Facebook is
extremely useful for so many things. Including promoting your Etsy
shop.
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You can also get good tips from other Etsy Sellers who are in these
Facebook groups. Make sure you join a few Facebook Etsy groups and
promote your Etsy shop:
Etsy Sellers Only:
https://www.facebook.com/groups/1761267034143309/
Etsy Shop Promoters:
https://www.facebook.com/groups/1554138788229605/
Etsy and Small Business Promotion:
https://www.facebook.com/groups/538799363702445/
It's also important to give your store the correct name so that
you are set up for success. That means some basic SEO, or Search
Engine Optimization. This is very easy to do, but can make a huge
difference for you. Especially when you start promoting your Etsy shop.
Here's a video explaining basic SEO:
Etsy SEO Hacks
And Fiverr can be very effective, especially in giving your Etsy shop
that initial boost you need to get visible and start making sales. Once
you get that momentum, it becomes much easier to keep making sales
and to stay visible. You can spend just five or ten bucks, and get a huge
boost out of it. Here's a whole bunch of inexpensive Fiverr gigs:
Fiverr - Etsy Promotion
When your shop becomes profitable, you can reinvest some of those
profits in Etsy advertising. When done right, Etsy ads can be very
profitable. But I suggest you start slow to get the hang of it. Here's a
great video explaining Etsy ads step by step:
bookpumper.com
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How to Set Up Etsy Ads
And here's Etsy's official guide to setting up an Etsy ad campaign:
https://help.etsy.com/hc/en-us/articles/360033701174/
Etsy can be very profitable if you approach it step by step. It's not
difficult to promote your Etsy shop; you just have to put a little effort in
each day. If you do, you will see sales very quickly. Don't give up! I
have seen people turn Etsy into a very solid side income. I've also seen
people replace their day job entirely. And that is a very good goal to
strive for.

Insider Training:
The following training is PROVEN EFFECTIVE. This is the best of the best
that I can possibly offer. It's taken me years to perfect these strategies.
They absolutely work, and they keep on working. I'm the type of person
who tests and then re-tests EVERYTHING. Effectiveness is a big deal
with me!
One-Page Royalty Streams
This training is about EDITABLE one-page micro-content. These are
simple one-pagers that the customer buys from you, and then edits
them with free software. Because customers can CUSTOMIZE these
one-pagers for their own lifestyle, they are willing to pay much more for
them.
Azon Royalty Generator
This is a method to create a one-page book on Amazon and to get FREE
PERMANENT advertising directly on Amazon's website. Yes, free ads for
your book basically forever. The royalty stream from these tiny books
can be quite substantial.
bookpumper.com
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Micro-Content Rapid Royalties
This training is about a woman who did everything wrong when she
created a simple 9-page book, but made over $5,000 dollars from it.
I'm not kidding when I tell you that the book is only NINE pages. This
tiny book was a life changer for her.
Micro-Series Bestseller Royalties
This is about an author who writes little 10-page books very quickly and
then connects them in a big series. He pretty much slaps these books
together, but he dominates the bestseller lists and his royalties are off
the chart. He also has a free method to get even more sales, and most
authors don't know anything about this feature.
Godspeed to you and all your micro-content projects! Now is the
time to launch your micro-content because short work has never been
more in demand. There's so much opportunity out there for you. You
just need to reach out and take it. If you need any further guidance or
help, you can always contact me:
paul@bookpumper.com
Paul J Coleman
Paul J. Coleman
bookpumper.com
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This disclaimer governs the use of this report. [By using this report,
you accept this disclaimer in full.]
(2) Credit
This disclaimer was created using an seq legal template.
(3) No advice
The report contains information about creating and selling microcontent. The information is not advice, and should not be treated as
such.
[You must not rely on the information in the report as an alternative to
[legal / medical / financial / taxation / accountancy / ] advice from an
appropriately qualified professional. If you have any specific questions
about any [legal / medical / financial / taxation / accountancy / ] matter
you should consult an appropriately qualified professional.]
[You should never delay seeking legal advice, disregard legal advice, or
commence or discontinue any legal action because of information in the
report.]
(4) No representations or warranties
To the maximum extent permitted by applicable law and subject to
section 6 below, we exclude all representations, warranties,
undertakings and guarantees relating to the report.
Without prejudice to the generality of the foregoing paragraph, we do
not represent, warrant, undertake or guarantee:
A) That the information in the report is correct, accurate, complete or
non-misleading;
B) That the use of guidance in the report will lead to any particular
outcome or result; or
C) In particular, that by using the guidance in the report you will make
money, sell books, sell Micro-Content, create Micro-Content, or get signups to your email subscription list.
bookpumper.com
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(5) Limitations and exclusions of liability
The limitations and exclusions of liability set out in this section and
elsewhere in this disclaimer: are subject to section 6 below; and govern
all liabilities arising under the disclaimer or in relation to the report,
including liabilities arising in contract, in tort (including negligence) and
for breach of statutory duty.
We will not be liable to you in respect of any losses arising out of any
event or events beyond our reasonable control.
We will not be liable to you in respect of any business losses, including
without limitation loss of or damage to profits, income, revenue, use,
production, anticipated savings, business, contracts, commercial
opportunities or goodwill.
We will not be liable to you in respect of any loss or corruption of any
data, database or software.
We will not be liable to you in respect of any special, indirect or
consequential loss or damage.
(6) Exceptions
Nothing in this disclaimer shall: limit or exclude our liability for death or
personal injury resulting from negligence; limit or exclude our liability
for fraud or fraudulent misrepresentation; limit any of our liabilities in
any way that is not permitted under applicable law; or exclude any of
our liabilities that may not be excluded under applicable law.
(7) Severability
If a section of this disclaimer is determined by any court or other
competent authority to be unlawful and/or unenforceable, the other
sections of this disclaimer continue in effect.
If any unlawful and/or unenforceable section would be lawful or
enforceable if part of it were deleted, that part will be deemed to be
deleted, and the rest of the section will continue in effect.
bookpumper.com
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(8) Law and jurisdiction
This disclaimer will be governed by and construed in accordance with
United States law, and any disputes relating to this disclaimer will be
subject to the exclusive jurisdiction of the courts of Texas, USA.
(9) Our details
In this disclaimer, "we" means (and "us" and "our" refer to) Paul
Coleman trading as Bookpumper.com, which has its principal place of
business at 219 East Mills Ave #1891, El Paso, Texas 79901.
--PS: I love life! :-)
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